e
Yo

EEOEL DR

Ethanol REACH Association
Agenda General Assembly

27 November 2025, 10:00 CET
Online

1. Introduction, Antitrust Law, Status of the Association

Welcome by Matthias Mundt, President of the Association: Objectives of the
Association; what are we doing and why are we here. Compliance reminder and status
of the association by Secretariat.

2. Approval of minutes General Assembly 2024
3. Ethanol

a.

d.

Classification & Labelling

Update by Florian Hupp on the proposed changes to the harmonized classification
and labelling of ethanol under the Classification, Labelling and Packaging
Regulation. Activities being undertaken by the Association and other stakeholders
to address these developments, and likely future activities.

Ethanol - technical activities during 2025

Presentation by Penman Consulting of the activities undertaken during 2025 in
support of the Association and its members.

Ethanol - technical activities programme for 2026

Presentation by Penman Consulting of the programme of work for the ethanol
consortium for 2026.

Knowledge sharing topics
UK-REACH, Revision of REACH legislation, other topics.

4. Associated substances

a.

Vinasses

Presentation by Ophelie Roblot, Vinasses Liaison, on the status of the Vinasses
consortium

b. Fusel oil

Presentation by Paul Nguyen, Fusel oil Liaison, on the status of the Fusel oil consortium

5. Financial reporting

Presentation by Thomas Mensing, Treasurer of the Association, of the Auditors report
2024, financial report 2025, and budget for 2026 for approval by the General Assembly

Election of officials
The present and future of EtOH-REACH

Presentation by the Secretariat on the status of the association and envisaged future
activities and financing of the Association.

8. Questions & closure

Discussion led by Matthias Mundt - Did we address all your questions?
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Ethanol REACH Association

Competition law compliance statement

In order to protect the interests of individuals and member companies, while active within the Ethanol
REACH Association (in the broadest sense), the Competition Law policy should always strictly be
followed.

1) Do not discuss prices, (including price increases and pricing methods), discounts, terms of sale, the
refusal to deal with another company, or profit margins with any representative of any Ethanol REACH
Association member company;

2) Do not make announcements about your prices or those of competitors;

3) Do not talk about the plans of individual companies (yours or competitors’) regarding specific
geographic or product markets or regarding particular customers;

4) If in doubt consult the Associations’ staff or legal counsel.



